
A Refreshing Choice...



A refreshing choice... There are so many refreshing reasons to choose Bourne when 

the area’s freshest estate agent and what we feel sets us apart.
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Why Choose Bourne?

Our ‘Six of the Best’.

THE 
recommended estate agent.

1  Our unique approach

2  Our code of conduct

3  Our Local Knowledge
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‘Our clients should always know what to expect next,’
‘Our clients should never have to ask twice,’
‘Our clients know that for us nothing is too much trouble.’



out more...

At Bourne our aim is  
to deliver a fresh 

approach to selling  
by keeping it simple  
and working harder.  
We do the job well:  

read on t nd 

Selling with Bourne





What’s it really worth?
 

 

is ‘what’s it really worth?’

have recently sold. You’ll then have a good idea of what’s really going on 

out there. We can then agree together where to ‘set the price’ of your 

home. We always strive to achieve the best price possible for our clients 

and feel we can do this by working together.

You don’t just have to take our word for it - why not contact some of 

and contact details of previous customers who’ll be only too happy 

to recommend Bourne.

Meet the team

and applicants.

We welcome your input
Once you have decided to instruct Bourne to sell your home, we will 

complete one of our “Viewing Crib Sheets’. We’d like to know some of 

the individual details that are unique to your home. This gives you a great 

opportunity to wax lyrical about your property, tell us why YOU bought it, 

maybe the work you have carried out and other pointers, - such as which 

way the garden faces, how much sun it gets and when, how close the 

nearest shops are and where the nearest good school is. All points we  

 

go to print, so that you’re happy with how they look.

We don’t wait for things to happen

towns where we operate, we have built up an unrivalled database of 

 

by telephone and then email, encouraging them to consider viewing.  

 

 

without success, proving that not all estate agents are the same!‘We really do o er our clients a ‘start t nish’ service.’





Le  with Bourne



Our le ngs team can 
provide all the exper se 
you need to ensure that you 
choose the right type of 
property to suit your budget 
and personal circumstances.

 

 

 

Buy-to-Let The complete service



Our tailored service



Marke  your property to d 
the right tenant

We want to take away all the 
stresses and strains



 

www.bourneestateagents.com contains an 





*Extra charges apply outside of the management % or let only fee   **Through 3rd party insurer
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             Which service is right for you?

 

 

 

 

  

 

GDPR

 

Zero Deposits



The technical aspects of le explained
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

 
The government guidelines recommend Legionnaire Assessments are carried  
out every 12-24months or between tenancies.



Tax



Complete, sign and return terms of business

Arrange or give permission to arrange EPC

Obtain consent from your mortgage lender

Advise insurance company that the property will be let and provide a copy of buildings insurance

Complete and send NRL forms to the Inland Revenue if you are going overseas

Fit carbon monoxide detector

Provide us with 3 sets of keys, 2 for tenants and 1 for Bourne

Professionally clean your property, including carpets and oven

Clean all windows inside and out

Redirect your mail

Landlord’s Checklist - To help prepare your property for rental we have put together this useful checklist



 
 



The li le extras that make us so much more than just 
selling or le

Finance

Conveyancing

panel of solicitors we are happy to rec We have handpicked 

When you instruct Bourne to sell your home we would also 

you get there, the less chance that something can go wrong! We will 
provide you with a choice of solicitors who will happily provide you 



A refreshing guide on how best 
to present your home



The Hallway



The Kitchen

The Bathroom



The Living Room

 

 

The Dining Room
 

 

 

 



 

 



The Back Garden Viewing prepara  ps

 

 



Tips for showing buyers around



In line with our  of leaving no stone unturned, we
access all the leading property portals and utilise the latest
digital technology on behalf of our clients. This helps our
clients to consistently stay up to date via our social media
channels and showcases the marketing of properties through
boosted posts and paid adverts.

We believe this provides a powerful method of exposure on
our client’s behalf, adding value and opportunity in every sale
and let we are instructed on. With this additional investment
in marketing, we are able to put your property in front of as
many potential buyers and tenants as possible.

Social Media & Marketing
principal



www.bourneestateagents.com


